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IC Realtime
I-Sniper
IC Realtime has raised the bar for nighttime video surveillance performance 
with its new and improved I-Sniper line.  Available in dome, bullet and PTZ ver-
sions, the models integrate the latest in light-gathering technology, employing 
a massive 1-2/8-inch CMOS sensor, enabling them to remain in color-mode 
longer. Cameras are available in both IP and HD over coax technology (HDAVS). 

The cameras are supported by a 10-year warranty and lifetime 24/7 support. IC Realtime.
Go to sp.hotims.com and enter 300 for product information.

Dahua Technology
Multi-sensor Camera for Panoramic Views
The Dahua 6-MP HD Multi-Lens Panoramic Network IR Bullet 
Camera packs the power and range of three individual 2-MP 
cameras, cutting installation time by two-thirds. With convenient 
onboard storage and an IR distance of up to 98 feet, it provides a 
180 degree panoramic stitched output. Featuring an IR cut filter for varying lighting conditions and 
industry leading wide dynamic range technology (120dB), its Starlight technology captures color 
details in low light down to 0.007 lux. Dahua Technology.
Go to sp.hotims.com and enter 301 for product information.

Dotworkz
U.S. Manufactured Outdoor Camera Hardware
Dotworkz specializes in outdoor camera housings, tools and mounts. 
Complete camera and camera accessory protection solutions for fence 
lines, poles, traffic, vehicles, broadcast and ballistic applications in-

cluding OEM and ODM. All hardware is built to the highest ingress and safety standards including 
CE, traffic safety, UL, ETL and TUV marks. All US made outdoor products are available with IP68, 
active cooling, de-icing, stainless steel and humidity controls. Models for all camera types and sizes 
range from full size PTZ to ultra compact. Sold worldwide. Dotworkz.
Go to sp.hotims.com and enter 302 for product information.

Altronix
eBridge800E Managed EoC Receiver with Integral PoE+ Switch
Altronix’s eBridge800E Managed 8-port EoC receiver with integral 
PoE+ switch is the head-end solution for upgrading coax to IP. This 
compact 1U rack unit features a 1GB uplink, a PoE+ switch and 
media converter—all while reducing labor, equipment costs, and saving valuable rack space. IP 
devices can be deployed up to 300m at 100Mbps, and a built-in battery charger ensures seamless 
operation. LINQ technology allows users to monitor, control and report power/diagnostics from 
anywhere. It features a lifetime warranty and is made in the U.S.A. Altronix.
Go to sp.hotims.com and enter 303 for product information.

Speco Technology 
SecureGuard 2.0
Introducing SecureGuard 2.0, the newest update for Speco 
Technologies’ robust video management software that not 
only provides users with an extra level of security, but also 
makes the software more convenient and accessible than ever. Key features of the update in-
clude: 2-way audio functionality, continuous audio streaming, email notifications, tagging sites of 
interest, batch export of event video clips, watermarking videos, updated user access control and 
database backup. Speco Technology.
Go to sp.hotims.com and enter 304 for product information.

Strong Poles
Ready to Ship in 24 Hours
Strong Poles has quickly become the standard for camera poles, and 
are now routinely being called for in all new construction, and also for 
most upgrades and additions. Security is more important than ever be-
fore in today’s world, and having a purpose-built pole and platform for 
the wide array of security cameras and sensors, is paramount. Strong 

Poles are always in stock, and are ready to ship in 24 hours or less. So don’t wait four to six weeks 
for a re-purposed light pole, order a purpose-built pole and have it on the jobsite next week. Also, 
Strong Poles will soon be announcing an even stronger, more rigid steel pole in 2017. Strong Poles.
Go to sp.hotims.com and enter 305 for product information.

Par-Kut International Inc.
Security Booth
Here’s another built-to-order security booth from Par-Kut Inter-
national.  Featuring high end ballistic protection, this 6 foot by 
12 foot security building has architectural detailing to blend it 
in with historic buildings on the campus of a U.S. military acad-
emy.  With armor plate steel walls, laminated bullet resistant 
glass windows, flood lights and a built-in restroom,  this security booth is entirely factory as-
sembled, and per customer specifications.  Like all Par-Kut buildings, this unit was built to order 
and built to last. Par-Kut International Inc.
Go to sp.hotims.com and enter 306 for product information.

AIRPORTSECURITY
UNDERSTANDING  
INTEROPERABILITY
Today’s travel has changed  
dramatically

By Robert P. Mitchell
Page 12

INSIDERTHREAT
DETECTING AND MITIGATING
Search for the key that will  
minimize risk

By Don Campbell
Page 18

  In this issue...

0117sec_0c1_v3.indd   1 12/13/16   11:49 AM

http://www.1105media.com
http://www.securitytoday.com
http://www.sp.hotims.com/66462-300
http://www.sp.hotims.com/66462-301
http://www.sp.hotims.com/66462-302
http://www.sp.hotims.com/66462-303
http://www.sp.hotims.com/66462-304
http://www.sp.hotims.com/66462-305
http://www.sp.hotims.com/66462-306


SECURE ENVIRONMENTS

C
A

M
P

U
S

 S
E

C
U

R
IT

Y
 &

 L
IF

E
 S

A
F

E
T

Y

CS30    CAMPUS SECURITY & LIFE SAFETY | JANUARY 2017  A SPECIAL SECTION TO SECURITY PRODUCTS AND THE JOURNAL

NEW SOLUTIONS TO 
SECURING A CAMPUS
How military and intelligence practices can aid in campus security
By Benjamin Bryant

AT FIRST BLUSH, THE CONCEPT OF BRINGING MILITARY 
OPERATIONAL AND INTELLIGENCE KNOW-HOW TO CAM-
PUS SECURITY MAY SEEM STRANGE. ONE MIGHT WON-
DER IF LESSONS LEARNED AND APPLIED FROM THE 
MILITARY AND INTELLIGENCE WORLD HAVE MUCH TO 
OFFER A CAMPUS ENVIRONMENT, OR IF BRINGING THE 
TWO WORLDS TOGETHER MIGHT RESULT IN AN UNCOM-
FORTABLE MILITARIZATION OF CAMPUS POLICING AND 
SECURITY.  WHAT IF, WHEN LEVERAGED APPROPRIATE-
LY, SUCH BACKGROUNDS COULD RESULT IN INCREASED 
SOLUTION PERFORMANCE, VENDOR ACCOUNTABILITY 
AND STEWARDSHIP OF LIMITED (OFTEN PUBLIC OR 
DONOR) FUNDS IN THE DEVELOPMENT AND DEPLOY-
MENT OF CAMPUS SECURITY SOLUTIONS?

Edge360, a company quickly establishing itself as a solutions pro-
vider for diverse community policing and security needs, is making 
the case that they can do exactly that, through the application of best 
practices and lessons learned in environments where inaccurate or 
unreliable performance is not an option, latest generation and mature 
technologies must frequently be made to work together, and steady (or 
even adequate) funding is hardly guaranteed.  Circumstances, the 
company notes, that are not unlike those faced by campus security 
professionals every day.  

In fact, in creating optimal and high-performing security solutions 
for its clients, Edge360 doesn’t advocate for “militarizing” security at 
all. Instead, they focus on using the best parts of its founders’ military 
and intelligence experiences to optimize existing systems across envi-
ronments, including campuses—incorporating already purchased 
security equipment and technology, whenever possible—to make them 
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higher performing, better aligned with actual 
on-the-ground security requirements, and 
more adaptable within modern budgetary 
environments.  Notes co-founder and service-
disabled Marine Corps veteran John Rezzo-
nico, the company’s CEO, “Edge360’s goal is 
to keep any client’s security solutions as true 
to their roots, requirements, and complemen-
tary to their core mission as possible. This is 
especially true in a campus environment.”

Rezzonico’s approach to security solution 
building—in uniform, as a civilian consul-
tant, and now as an emerging innovator in the 
security and surveillance space—remains 
deeply and specifically rooted in his enduring 
commitment to public safety and service. 
Working with varied technologies and sys-
tems, paid for with taxpayer dollars, on mis-
sions for which underperformance was sim-
ply not an option, Rezzonico honed an 
ingrained understanding of the importance of 
tying security investments and operations to 
“real, on-the-ground” requirements, all while 
serving as the best steward of limited dollars 
(especially taxpayer and donor dollars) in 
security projects and purchasing as possible.

These values, Rezzonico soon found as a 
civilian consultant, were not always guiding 
principles in the commercial security space. 
As such, he sought to leverage them as a key 
differentiator for his own Edge360: providing 
customized security solutions that are fully 
requirements (not just technology) driven 
and fiscally responsible—providing optimal 
public safety and security without over-engi-
neering, over-selling, or budgetary shortcuts. 

The need to offer simpler, more responsive, 
and more affordable solutions to communi-
ties, including campus police and security 
teams has become the company’s greatest dif-
ferentiator and passion. Translating that pas-
sion for innovation into effective, efficient, 
mission-centric solutions that better meet the 
security and budget requirements of campus 
communities and beyond, was job one for 
Rezzonico, co-founder Bill MacKrell, and a 
steadily growing team of innovators, since the 
company’s inception six years ago. 

From the start, the company cultivated its 
own internal innovation lab, with engineers 
on site dedicated to solving their customers’ 
(and the industry’s) “why can’t we?” ques-
tions, and allowing the company to move 
beyond the simple resale, customization, and 
integration of existing technologies, to pro-
vide new—and new ways of looking at—secu-
rity solutions.  The team’s combined years of 
experience design, implementation, opera-
tion and support of command and control 
platforms and information technology have 

resulted in a new model for security solutions 
providers based on real-time observations of 
holes left unfilled in the security, including 
campus security, space.

As Rezzonico notes, it quickly became 
apparent that there was as much of a civilian 
need for cost-effective, high performing 
“operationally relevant” solutions that could 
be scaled and adapted easily, not just those 
based on readily available and often expensive 
new technologies.  So, what’s one result of 
such in-house creativity with immediate rel-
evance to campuses everywhere?  A rapidly 
redeployable mobile surveillance solution 
recently featured at ASIS 2016 and in a proof-
of-concept demonstration in Houston, Texas.

Edge360’s rapidly redeployable mobile sur-
veillance solution first appeared on the radar 
of many campus security professionals during 
that proof-of-concept demonstration, at the 
City of Houston’s annual Freedom Over Texas 
Festival.  At the festival, Edge360’s demon-
strated the capability of the rugged and nim-
ble surveillance tool, which featured next-
generation surveillance technology from 
surveillance manufacturer IDIS, to assist pub-
lic safety personnel in the coverage of events 
or incidents with temporary, changing, or 
chaotic characteristics. 

The Edge360 mobile system allows for 
quick and enhanced surveillance that adapts 
easily and quickly to altered environments, 
including from interior perspectives. It is 
highly relevant to campus security require-
ments, including those for regularly sched-
uled events, such as orientations, sporting 
events and celebrations; and essential for 
unplanned or one-off occurrences including 
spontaneous student gatherings, protests, 
and/or criminal incidents. And, as added 
radio frequency noise, which is common in 
such situations, can create an environment 
“hostile” to a traditional video system’s 
responsiveness, Edge360 uses hybrid and 
wireless technology innovations mitigate the 
challenges such environments create.  

Further, recognizing that traditional sur-
veillance set-ups for major campus and large 
sporting events face several common chal-
lenges related to their dynamic nature, Edge 
360’s solution allows for changes within ven-
ues—such as the erection of tents—that can 
limit viewing options and unpredictably alter 
security landscapes. 

For Rezzonico, the development of the 
mobile solution, which allows for deployment 
(and redeployment) in as little as minutes 
came right from Edge360’s military and intel-
ligence roots, and the company’s commitment 
to meeting mission requirements in an afford-

able and higher-performing way. 
 “When you come out of the intelligence 

space, you always start with the big picture,” 
he says. “You don’t start by ‘seeing’ a collec-
tion of products or technologies—cameras, 
access control, or license plate recognition 
systems, for example—that can be assembled 
into a security solution, you ‘see’ the big pic-
ture, the solution itself, first, and then you 
work the details to meet the need. This often 
results in a better performing solution at a 
more efficient price.”

He further notes the difference in approach 
means an improvement in the customer expe-
rience, free of the unnecessary upselling and 
bloated over-engineering of solutions that 
frequently frustrate customers in all sectors, 
and pose specific challenges for those in cam-
pus security, where cost, schedule, and 
accountability are highly scrutinized.  

In announcing the successful proof con-
cept, Jack Hanagriff of the Houston Office of 
Public Safety and Homeland Security noted 
the immediate benefits of the offering, “The 
rapidly redeployable mobile surveillance 
solution provided by Edge360…really deliv-
ered. Houston is one of the country’s most 
dynamic urban environments and our com-
mitment to the safety and security of our 
people at all times is second to none. [The 
Edge360] solution successfully delivered a 
powerful ‘plug-and-play’ video network capa-
ble of cellular or wireless backhaul and one 
that did not interfere with existing video net-
works or other wireless devices in use.  

 “Importantly,” Hanagriff continued, “this 
solution did not tax more than typical city 
resources commonly found in most urban 
communities, and the remote camera control 
via web browsers greatly enhanced situational 
awareness for our decision makers.”

Such words, it seems, are right in line with 
Rezzonico’s vision for the company. “At 
Edge360, our goal is to solve a customer’s 
security challenges in the best, most effective 
and efficient way possible, particularly by 
maximizing what they already have,” Rezzo-
nico notes.  “We, in fact, specifically set out 
to help customers better leverage their exist-
ing investments, using only appropriate and 
necessary equipment.  And when we do 
introduce new technology, it focuses on  
the operational needs of 
customers, not selling 
the catalog.”

 “It’s that simple.” 

Benjamin Bryant is a 
freelance writer based in 
Washington DC.
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